
 

Sales Account Specialist 
 
Hi there! We’re looking for a Sales Account Specialist to join our sales team.  
 
We are... 
 
A technology company creating radon and indoor air quality detectors for consumers and professionals. 
 
Headquartered in the heart of Oslo, with offices in both Chicago and Quebec and customers in more than 50 
different countries. We have 30 employees and counting, including scientists, engineers, developers and 
visionaries.  
 
Recently named one of the fastest growing companies in Europe by the Financial Times, 2018 Export Prize 
winner, and recognized as a “Gaselle Company” for the last 5 years.  
 
Do you have what it takes hit the ground running in one of Europe's fastest growing companies? We are now 
looking for an ambitious person, who seeks an exciting opportunity in a rapidly growing company with a highly 
skilled team. Initially, you should focus on lifting our sales through selected retail chains in Norway, where the job 
is to create engagement, ensure good training, drive campaigns and provide a solid and trustworthy customer 
relationship. You will be given a lot of responsibility from the get-go, which will increase overtime as the role 
develops. Therefore, we are seeking someone that is "hungry" for success, with some sales or retail experience, 
either from part time work or with a few years work experience. 
 
You are... 
 

● Forward, positive and energetic 
● Experienced with sales at the store level 
● Eager to grow with the company and make a big impact 
● Very result-oriented and hungry for success! 
● Educated at bachelor or master's level 
● Well organized, targeted and good personal qualities 
● Excellent verbal and written communication skills in Norwegian 

 
Benefits 

● Great free lunch 
● Modern office space next to the palace in Oslo 
● Work with experienced people with track record to develop top products and results 
● Regular company activities and retreats 

 
Competitive framework conditions. Some travel may be expected. The position reports to Head of Sales Europe. 
 
 
 

 



 

Our mission 
 
Airthings’ mission is to ensure that people around the world take control of their indoor air quality through 
simple, affordable and accurate technology solutions, making radon and air quality detectors as common as 
smoke detectors. 
 
Submit your application to hr@airthings.com ASAP. For questions regarding the position, please contact Anders 
Follerås, Head of Sales EMEA, + 47 - 97 54 29 01. 

 


